United Real Estate Celebrates Top Three Sales Agents for the Month of August
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KANSAS CITY, MO, September 13, 2013 /24-7PressRelease/ -- United Real Estate, a
fast-growing urban-centric real estate and franchise operation company, today announced its
top three agents in overall sales volume for the month of August. These agents include United
Philadelphia Agent Kim Esposito, United Chicago Agent Lester Panek and United Houston
Agent Carol Toups-Bray. With a combined sales volume of over $3,500,000, United attributes
the increasing success of their agents to United's unique, disruptive 100 percent commission
strategy, which is accompanied with an unmatched full-service solution that provides the latest
training, marketing and technology tools to both agents and the United franchise broker owners,
while eliminating the burdensome fees that most real estate company's and franchisors charge
agents in urban America.

With rapid growth in some of the top urban real estate markets, United is helped by being part
of one of the largest fully integrated referral network of real estate offices in the nation. Since
1925, United has been an innovator in real estate marketing, understanding the needs of agents
in both urban and metropolitan areas. With unmatched technology and marketing support, a
real estate licensing program provided by Kaplan Real Estate Education, the United Jumpstart
agent training program, the United Success series dedicated to weekly agent productivity
training, and an agent centric technology lead generation platform made available to all United
agents, it's clear why United has attracted productive dedicated agents, and in doing so, built
upon their ongoing success.

United Real Estate is proud to highlight the following top performing agents for the month of
August:

Kim Esposito, United Real Estate Agent Philadelphia - $1,286,000 sold

Lester Panek, United Real Estate Agent Chicago - $1,220,000 sold

Carol Toups-Bray, United Real Estate Agent Houston - $1,092,000 sold

"We are pleased to announce the top three selling agents for the month of August," said United
Real Estate President Peter Giese. "Kim, Lester, and Carol are prime examples of how we
recruit and work with quality agents who, with the combined effort given by our unique strategy,
have managed to increase their sales and earnings by joining United Real Estate. The
accelerated pace of dedicated agents joining United Real Estate has made us in a short period
of time one of the most successful real estate companies and fast growth franchise
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organizations in the real estate industry."

For more information on United Real Estate please visit hitp://www.unitedrealestate.com

A Closer Look at United Real Estate

Launched in 2011, United Real Estate has been successful in establishing rapid growth real
estate companies in five of the largest metropolitan areas in the United States. United Real
Estate now operates company-owned real estate brokerages in the metropolitan cities of Dallas,
Houston, Chicago, Philadelphia, and Washington D.C. Additionally, United began franchising its
business model in April 2013 with the addition of three franchised offices, one in Kansas City,
one in Lexington and the other in Louisville, with plans to aggressively expand nationally and
internationally. United Real Estate offices have been recognized as being among the fastest
growing real estate companies in their individual markets. United Real Estate was recently
highlighted in one of the real estate industries most respected publications, the Swanepoel
TRENDS Report for 2013, as a "frontrunner"” in rolling out the real estate office of the future.
The United Real Estate system is currently being rolled out nationwide through a
comprehensive franchise solution for real estate brokers in urban markets.
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